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Bank Asset Network looking 

to bridge gap between buyers and sellers 
November 02, 2009 
By Nathan Stovall

Bank Asset Network, an asset sale platform managed by Clark 
Street Capital Management LLC aimed at bringing buyers and sell-
ers together, is selling a portfolio of $34.23 million in performing, 
subperforming and nonperforming commercial real estate loans in 
the metropolitan Chicago market that it expects to close by the end 
of November. 

Jon Winick, president of Clark Street Capital, said the $34.23 
million portfolio originated by a Chicago area bank represents the 
platform’s first major sale and consists of 17 whole real estate loans 
secured by 18 commercial properties. The portfolio is 28.53% per-
forming, 33.56% subperforming and 37.91% nonperforming, with 
personal guarantees on all the loans. Seventy-five percent of the 
loans in the portfolio are in Chicago, 12% in nearby Bloomington, 
Ill., and 13% in other areas. The bulk of the portfolio, 47%, consists of 
loans to the hospitality industry, primarily limited-service and full-
service hotels. Of the remainder, 20% are multifamily loans, 11% are 
industrial loans, 8% are loans to gas stations and convenience stores, 
7% are retail loans and 7% are mixed-use loans. 

Some buyers have griped about the lack of available financing in 
the marketplace, but, in this transaction, the seller will provide full-
recourse financing equal to 75% of the purchase price at an interest 
rate of 6.25% for a term of five years and amortized over 25 years. 
The buyer will also have to pay fees associated with the lender’s legal 
and closing costs. 

In marketing this particular pool of loans, Winick said he arranged 
for a leading foreclosure attorney to write a letter to investors, de-
scribing the “lay of the land in Illinois” to help investors better under-
stand how the workout process in Illinois works and how long it will 
take them to appoint a receiver on nonperforming properties. 

“You’re trying to give the information that they really need to 
make a decision but making sure that it’s only going to real buyers. 
I’ve gotten an enormous amount of interest in this portfolio, but 
at the end of the day, I’m screening out 80% of the people that get 
down to the confidentiality,” Winick told SNL. 

Winick has worked at GE Capital and Zions Bank and approved, 
originated, purchased and sold 653 loans totaling $616 million in 
loan volume. He said the Bank Asset Network offers sellers a propri-
etary, online database of direct buyers and their investment criteria, 
filtered by a number of categories, including performance level, 
desired markets, collateral types, loan balances and pool sizes. Ulti-
mately, he said Bank Asset Network offers buyers the transparency 
and sellers the confidentiality that neither could obtain through 
other online platforms. 

“The vast majority of real estate assets out there were never 
originated for anyone to ever look at. Our special sauce, we have a 
unique ability to take these nonmarketable assets and put them in 
a position in which an investor can make a decision about whether 
they want to buy them or not,” Winick told SNL. “We’re real bankers. 
I’ve been buying and selling loans for the last decade.”

Winick believes that banks will have plenty of assets they need to 
sell and encouraged banks to not sit on their problems loans and 
look at selling them in the market. He said many banks are not tak-
ing that approach and are, in fact, doing the exact opposite of what 
they recommend to their borrowers. 

“How many banks would tell a customer who is having problems 
to not do anything, play games with how they value their problem 
assets? I chuckle at the hypocrisy,” Winick said, noting that any bank 
that offloads its problem loans would be in a much better position 
to raise capital.      i


